
IRA Webinar Series, Part Two: 

IRA Rebate Programs: 
What you need to know 
and how you can 
actually use it in your 
business.
Presenter: Cynthia Adams, CEO Pearl Certification
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Our Brands
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Our Brand Promise

We help you to protect 
what matters most 
To Homeowners and Pros, Resideo is the one 

home automation offering that enables you to 

protect what matters most. That's because 

Resideo delivers efficiency, responsibly, so that 

you can be part of the solution
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Resideo By The Numbers

(1) Source: Market data from IHS Markit

PRODUCTS & SOLUTIONS

Leading global wholesale distributor 
of security, fire and low-voltage products

A leading global provider of home air, water, 
security and energy products and solutions 

~$2.8B
2022

Revenue

Presence in

150M
Homes

#1
For Security and 

Low-Voltage
Products(1)

$3.6B
2022

Revenue

$6.37B 
  2022 Revenue
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11.3 Million
Connected Customers

200+
Distributor Locations

#1 Global 
Distributor of Security & Energy 
Star Products

~15,000
Employees Globally

Our Joint Global Success 
With Our Customers

150 Million
Households

15 Million+
Systems Installed Per Year

110,000+
Professionals

2,400
Patents



Resideo Confidential - © 2023 Resideo Technologies, Inc6

Products & Solutions
Offers a vast selection of products, solutions and services covering a wide range of categories

•Energy management / demand response  |  Equipment predictive maintenance  |  Indoor Air Quality data insights  |  Remote monitoring and 
automation

SOLUTIONS & SERVICES

• Potable Water Controls

• Backflow Prevention

• Leakage Detection and  

Prevention

WATERSECURITY & SAFETY
• Thermostats / Temp

• Air Quality

• De-/Humidifiers

• Hydronics

• Zoning

AIR
• Furnaces

• Water Heaters

• Boilers

• Heat Pumps

ENERGY
• Residential Intrusion

Systems – Pro / DIY

• Video Surveillance

• Smoke and CO Alarms, 

Fire Extinguishers



Inflation Reduction Act:
What you need to know and how you 
can actually use it in your business

Cynthia Adams
CEO and Co-founder, Pearl Certification
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I. Introduction

II. Inflation Reduction Act Overview

III. Tax Credits

IV. Rebates

V. Getting Ready!

AGENDA



About Pearl 
Certification
Pearl Certification documents heating, cooling, and 

plumbing installations to help homes sell and 

appraise for more. Contractors use Pearl to create a 

sales and marketing differentiator that cannot be 

replicated by low quality competitors.

Learn more:  pearlcertification.com/contractors

We help contractors shift 
the sales conversation 
from price to value - to 
upsell and close more 
deals.
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http://www.pearlcertification.com/homesmart


Certified
homes 

200+ Contractors
3K Real estate agents

23K+ Active homeowners

175K

49
States

Pearl’s platform has a 
strong, growing 
national footprint
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National contractor, 
builder, and real estate 

agent networks



Pearl’s Network:
 High Quality and Highly Successful Businesses

1
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IRA Overview

• Provides tax credits through federal 
government

• Provides rebates for residential efficient 
electrification and energy efficiency 
upgrades through state energy offices

• Rebates are focused on low and moderate 
income homeowners - 40% of US 
households eligible as low income



TAX CREDITS 
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Energy Efficient Home Improvement Credit: up to 30% for qualified installs for the 
year; limits apply: $1200 annual limit except heat pumps which have $2000 limit; 
$3200 is limit for the year

• Doors ($250/door $500), windows and skylights (30% of cost up to $600); labor not 
included 

• Insulation, air sealing (30% of cost up to $1200); labor not included 

• Home energy audits (30% of cost up to $150)

• AC, water heater, furnace, boiler, electrical improvements (30% up to $600 each)

• Electric or natural gas heat pumps and heat pump water heaters, biomass stoves 
and boilers   

25c Efficiency Tax Credits: Effective 1/2023 
https://www.irs.gov/pub/taxpros/fs-2022-40.pdf

https://www.irs.gov/pub/taxpros/fs-2022-40.pdf
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Efficiency Tax Credits: Effective 1/2023 
https://www.irs.gov/pub/taxpros/fs-2022-40.pdf

Requirements:

• Only existing homes and remodels, not new construction; must be owner occupied

• Doors and windows: ENERGY STAR

• Insulation: IECC code standard for two years prior

• AC, water heater, furnace, heat pumps, heat pump water heaters: meet or exceed 
CEE standard: https://www.ahrinet.org/certification/cee-directory/cee-directory

• Oil furnaces and hot water boilers: ENERGY STAR

• Electric panels: meet NEC and be 200 amps or more

https://www.irs.gov/pub/taxpros/fs-2022-40.pdf
https://www.ahrinet.org/certification/cee-directory/cee-directory
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HVAC Equipment Specs

Equipment type -  ENERGY 
STAR

Qualifying 
CEE Tier

SEER2 EER2 HSPF2 COP @ 5º F AFUE

Central A/C 2 ≥ 16.0 ≥ 12.0 - - -

ASHP - North (Ducted) 1 ≥ 15.2 ≥ 10.0 ≥ 8.1 ≥ 1.75 -

ASHP - North (Unducted) 2 ≥ 16.0 ≥ 9.0 ≥ 1.75 ≥ 1.75 -

ASHP - South (Ducted) 1 ≥ 15.2 ≥ 11.7 ≥ 7.8 - -

ASHP - South (Unducted) 2 ≥ 16.0 ≥ 12.0 ≥ 9.0 - -

Gas Forced Air 3 - - - - ≥ 97%

Gas Boiler 2 - - - - ≥ 95%

Oil Boiler * - - - - - ≥ 87%

All equipment must be rated at the efficiency level 2 (SEER2, EER2, etc.) and have 
a minimum efficiency rating as listed below to qualify for tax credits.

https://www.ahrinet.org/certification/cee-directory/cee-directory

https://www.ahrinet.org/certification/cee-directory/cee-directory
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Efficiency Tax Credits: Misc. Information

• Can’t carry the energy efficiency credit forward (unlike renewable energy/solar 
credits)

• Can qualify for the max amount every year in which improvements are made

• Rebates cannot apply to same install, but a tax credit for same install can be 
combined with rebate

• Contractors should make sure to give product literature or other documentation 
for efficiency rating of your installed system, cost of system, and date installed to as 
back up for the tax credit
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Clean Energy Tax Credits: Starting  1/2023 
https://www.irs.gov/pub/taxpros/fs-2022-40.pdf

Qualifying installations for up to 30% of the cost (new and existing homes), labor 
included, no dollar limit, carry forward allowed, owned systems only. Covers:

• Solar electric property expenditures (solar panels) 

• Roofing shingles that serve as solar collectors

• Solar water heating property expenditures (solar water heaters)

• Fuel cell property expenditures (maximum credit of $500 for each half kilowatt of 
capacity of the qualified fuel cell property)

• Small wind energy property expenditures (wind turbines)

• Geothermal heat pumps

• Battery storage technology expenditures

https://www.irs.gov/pub/taxpros/fs-2022-40.pdf
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REBATE PROGRAMS



Rebate Programs Run Until 9/2031

2
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Funding meant to 
be “braided”

State rebates can be 
combined with tax 
credits, utility rebates, 
manufacturer rebates, 
and some other grant 
programs. 

Electrification and 
Energy Efficiency 
rebates may NOT apply 
to the same installation.

States’ grants will 
be gated

States must have 
approved application, 
Implementation 
Blueprint, Market 
Transformation Plan, 
Data/QA plan, AND meet 
minimum low-income 
targets to secure 
tranches of funding.

Requires energy 
modeling 

For both bill impacts 
(Electrification Rebate) 
and savings threshold 
requirements (Energy 
Efficiency Rebate), 
contractors will have to 
model projected bills.



2
3

23

States’ Consumer Protection Plan Must:

• Identify installation standards with which installers must comply, including at a 
minimum, standards designed to: 

      - Ensure work complies with local and state laws, permits, codes, and industry
      standards
      - Establish minimum quality installation standards for rebated technologies
      - Promote use of standardized and sequenced procedures for developing a detailed 
        project scope of work

• Establish processes to enforce installation standards, including QA processes that 
allow the State to verify and document whether installation standards have been met

• Ensure that sales language and contract language are the same
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States’ Community Benefits Plan Must:

Describe the State’s approach to working with responsible contractors who 

invest in ongoing workforce education and training, and ensuring jobs are of 

sufficient quality to attract and retain skilled workers in the home energy 

upgrade industry. If a State is not also applying for a grant from the IRA 

Section 50123 Contractor Training Grants, the State must describe how it is 

supporting education and training of both new and incumbent workers to 

meet the needs of the Home Efficiency Rebates. 



2
5

25

Electrification Rebates $4.5B (HEERA)

● Point of Sale rebate reduces out of pocket costs for first time purchase

● Up to $500 incentive to complete work in low-income home (e.g., heat pump + low 

income)

● Applies to new and existing construction

● “Categorical Eligibility” based on participation in other federal programs

● Covers 100% of cost for households <80% 

● Covers up to 50% of cost for 80% - 150% AMI

● Households cannot receive a rebate for more than one appliance of a single type

● Costs eligible for heat pump rebate include smart thermostats, pads, and ductwork

● Heat pump must replace majority of the heating and cooling needs

● Proof of commissioning testing will be required when HVAC systems installed

● Rebate(s) must be delivered within four weeks of completion
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Electrification Rebates $4.5B (HEERA)
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Heat Pump Assessment Requirements

• A recommendation of a properly sized unit recommended by a qualified 
contractor for HVAC

• An onsite visual inspection of the existing condition of duct sealing for HVAC & 
envelope

• If the upgrade includes a fuel switch, an estimate of utility bill impacts and 
written acknowledgement by the consumer

• Written acknowledgement from the consumer of the amount they will owe not 
covered by the rebates

• If the upgrade falls within one of the State’s predefined set of home 
precondition(s) and/or scope of work scenario(s) that will constitute 
unacceptable risk of raising utility bills, an estimate of utility bill impacts and 
written acknowledgement by the consumer
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Contractor Data Requirements

Collection of the following data points: 

• Unique home identifier (e.g., address)

• Dwelling type, SF, year built, utility company 

• Existing energy equipment/systems to be replaced, if any 

• New energy equipment/systems being proposed for installation 

• All other data points listed as required in the Data & Tools Requirements 
Guide 

• Estimated total project cost

• Pictures of installation for QA purposes

https://www.energy.gov/scep/articles/ira-home-energy-rebates-data-and-tools-requirements-guide
https://www.energy.gov/scep/articles/ira-home-energy-rebates-data-and-tools-requirements-guide
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● Single and multifamily: states are required to allocate 40% to low-income single family 

and 10% to low-income MF

● $200 incentive to complete work in low-income home

● No income qualification (but, below 80% AMI homeowners eligible for 2x the rebate 

amounts); states required to have a carve out for low income

● Community Benefits Plan requires contractor engagement for rebate program and 

workforce developmentBPI 2400 compliance requirement for energy modeling (utility 

bill calibration)

● BPI 1200 standard referenced for assessments, but NO blower door requirement

● Proof of commissioning testing will be required when HVAC systems installed

● Requires 3rd party certification of project to access rebate

HOMES Rebates $4.3B
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HOMES Rebates $4.3B

Modeled rebates must be delivered within 4 weeks to recipient. States are required to 
provide an “acceptable method” for low income households not to use personal funds at 
point of sale to cover rebated work. 
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Market Transformation Plan

25% of states’ Electrification and Energy Efficiency rebate programs funding is 
tied to an approved “Market Transformation Plan,” which must:

Describe how the State program will enable the market to recognize the value of 

homes that have been upgraded through the Home Energy Rebates, including at time 

of sale/rental. At a minimum, the plan must include a strategy for aggregating home 

data from the home assessment and/or home certification and making such data 

available to real estate stakeholders.
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2023 Cost vs. Value Report by Zonda



LAUNCH

• Process: application for grant, DOE approves, $$$ procured

• Quick Start states launch Q4 2023: TN, RI

• Applied for Early administrative Funds: GA, VA, CO, AZ, OR, NM, 
WA, OK, MT

• RFI: OK , NV,  CA

• RFP: NY, WA, GA, OH, WI
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Fundamental Questions

• What type(s) of installs do you do? How will IRA impact them?

• What type of work are you willing to do (energy modeling, 
insulation, water heating, electrical)? Pilot or partner now?

• Do you do want to leverage IRA to grow your lines of 
business, market share, and lifetime value? If so, what 
training, tools, software, and staffing will you need? Who can 
help you think through that?
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Getting IRA Ready

•Leverage the tax credits to upsell today

•Make sure your teams knows how to install higher-end systems

•Track sales by system tier and understand your margins 

•Think about and offer financing

•Create tags in your CRM for future sales when rebates go live

•Prepare marketing content, credit line, supply chain for qualifying 
systems

•Create a plan for expanding capacity

•Create partnerships with home service companies to cross-sell

•If you’re adding services for IRA rebates, do it before they launch
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Consumer Engagement

• What rebates and/or tax credits might your typical customer 
qualify for? Create messaging to educate them on the upsell!

• Create a homeowner FAQ and web page on IRA

• Develop talk tracks for sales team on rebate programs, what’s 
available now, etc.



Benefits For Resideo’s Pros 

Kevin Hunt
VP, Industry Partnerships

Note: The contents herein are considered Confidential between Resideo and Pearl



We Connect the Products You Sell and Your Brand to 
Increased Home Equity

+

Pearl helps shift the sales conversation from price to value to:

● Increase homeowner trust in you,
● Make selling efficient solutions easier

40Confidential 
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Visit Pearl’s Website to Learn More

Confidential 

Book a Call with us 
today, and let’s start 
a conversation on 
how we can help 
grow your business!

pearlcertification.com/resideo

https://pearlcertification.com/resideo


RESOURCES
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A dedicated support team to ensure you effectively 
leverage the IRA and Pearl Certification (IRA FAQ, tax 
credit documentation, rebate search/calculator)

3rd-party certification meets IRA requirements and 
puts you ahead of the pack

A done-for-you solution ties your work to home 
value.

43

Pearl Can Help



4
4

44

Home Certification Package
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Appraisal Support
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RE Agent Support for Future Sale



APPENDIX


